Investor’s Questions for Potential Advisor

QUESTIONS
Y
N
ANSWERS/COMMENTS

Do you have a sales quota that you have to meet periodically to stay affiliated with your present firm?


X


What is the difference between commissions and fees? How do they affect our relationship?



Commissions are paid on products sold. Fees are paid for ongoing advice given. Insurance products are my only source of potential commissions and I will use those commissions as a fee offset. 

What is the mix of commissions and fees in your annual revenues?



100% fees. I have never sold an insurance product because my clients have never needed any.

Do you pay your own rent and business expenses? Or does a home office pay them?

X
X


If I buy investment products from you, and I decide to move to another practitioner, will those products be able to have that new person named as the new Rep of Record without having to liquidate them?

X

Other than the $24 transaction fee TD Waterhouse charges to buy and sell some mutual funds, the only potential cost involved in transferring your account to another advisor is a 1% fee charged by TD Waterhouse on mutual funds sold (not transferred) less than 90 days after purchase. This is done to discourage short term trading in mutual funds. I almost always avoid that fee with clients because my holding period is in years.

What designation or educational credentials do you have?



Certified Public Accountant, Personal Financial Specialist, Certified Financial Planner, Registered Investment Advisor

What continuing education in financial planning do you pursue? 1-14 hours a year? 15-30 hours? More than 30 hours?



As a CPA, I am required to have 40 hours of CE every year. I always exceed that minimum, usually by at least 20 hours per year.

Do you offer continuous, ongoing advice regarding my financial affairs, including advice on non-investment financial issues?

X

On portfolios over $1,000,000, there is no additional fee for ongoing advice or individual tax preparation and planning.

Do you take possession of, or have access to my assets?


X
All assets always remain in the client’s account. My access is limited to trading, fee deduction and check requests payable only to the account holder and sent only to the address of record.

Does any member of your firm act as a general partner, participate in or receive compensation from investments you may recommend to me?


X
Even I don’t receive compensation from my investment recommendations. My compensation is completely dependent on my ability to do good for my clients. The better they do, the better I do.

Do you earn compensation from any of the following sources:
12(b)-1 fees
Trailing commissions of any sort
Surrender charges
Back-end fees
Soft dollar benefits
Contingency fees
Eligibility for sales prizes


X

X

X

X

X

X

X


Do you invest in the same investment products that you will recommend to me? 


X

I’ll be happy to show you my own TD Waterhouse Statements.

